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MAPKETHUHI'OBA KOMYHIKAIIIHHA MNOJIITUKA SIK IHCTPYMEHT
3ABE3INNEYEHHSI KOHKYHKYPEHTHUX INO3ULIA MIANIPUEMCTBA B
YMOBAX IPPAIIIOHAJIBHOI TIOBEJAIHKH CIIOKUBAYIB

VY crarTi y3arajgbHIOIOThCS IIMTaHHS LI0/I0 KIIOYOBUX 3aBJlaHb CYYaCHUX BIIACHHUKIB Oi3Hecy, 30KpeMa,
3a0e3neyeHHs] KOHKYPSHTHUX MO3UILIN Ha PUHKY Ta CTAIOr0 PO3BHTKY MiANIPUEMCTB B YMOBAaX HEBH3HAUCHOCTI
PO3BUTKY €KOHOMIYHHX BIIHOCHH, CHPUYMHEHHX MaHJECMIEI0, a TAaKOXX 4YacToi IppanioHaJbHOI MOBENIHKH
crioxuBauiB. OCHOBHOIO METOIO JOCIIKEHHS € pO3po0Ka TEOPETHYHUX ACTIEKTIB Ta IPAKTUYHUX PEKOMEHaIlii
OO0 BpaxyBaHHS ippamioHaTbHOI ITOBEMIHKH CIIOKMBAYiB, 3HAYCHHS Ta CHEIU(IKA 3aCTOCYBAaHHS Cy4acHHX
MapKETHHTOBHUX TEXHOJIOTIH, IX BIUIMBY Ha KOMEPIIHHY AisUIBHICTh ITiJNIPHEMCTB Ta 3MIIHEHHS KOHKYPEHTHHX
MO3WIIH Ha BHYTPINITHBOMY Ta CBiTOBOMY pHHKax. CucreMarmzallis JTepaTypHHX JKepel CBIIYUTH PO
JUCKYCIHHICT Ta TMEBHI PO30KHOCTI y PO3YMiHHI Ta TPAKTyBaHHI CYTHOCTI MapKETWHIOBHUX TEXHOJIOTIH,
cucreMaTm3anii (hakTopis, MO BIUIMBAIOTE Ha iX BIPOBAHKEHHS B IiSUTHHICTH ITiIIPHUEMCTB, TIOBEIIHKY Oi3HECY B
YMOBax IppaliOHAILHOTO CIIOKMBUOTO BHOOpPY Ta (OopMyBaHHS KOHKYPEHTHOI cCTpaTerii ynpaBiiHHI
HiINPHEMCTBOM i3 3aCTOCYBaHHSIM MAapKETHHIOBUX TEXHOJIOTIH. AKTyanbHICTh BHUPIIICHHS IOCTaBICHOT
npoOJieMH TOJArae y TOMY, 110 e(eKTHBHE BHKOPUCTAHHS MapKETHHTOBHX TEXHOJOTIH, SKi O BpaxoBYBaJH
pI3HOMaHITHI YHHHUKH 30BHIIIHROTO CEpEAOBHINA Ta CHemudiky ¢(akTopiB ippalioHATBHOI MOBEIIHKA
CIOXHBAYiB, Ma€ CTaTH OJHHUM i3 IHCTPYMEHTIB 3a0C3MCUCHHs MEPEeIyMOB KOHKYPEHTHHX IepeBar cy0’exTa
TOCIOJAPIOBaHHs, 3MIHEHHS IMi/DKY IUIIXOM YIOCKOHAJICHHS YNPABJIiHHS BiJTHOCHHAMU 3 IMiANPHEMCTBOM Ta
B32€EMO/Iis 3 ICHYIOUMMH Ta MOTEHIIHHUMU KIIIEHTaMU, 3aJIy4eHHS Ta YyTPUMAaHHsI CII0)KHMBA4iB, PO3BUTOK JiaJiory
Ta BITHOCHH 3 KJIIEHTaMH. Y CTaTTi JOBEJCHO BaXKIMBICTh 3aCTOCYBAHHS CyYaCHMX MapKETHHIOBUX TEXHOJOTIH y
JUSUTBHOCTI MIAPUEMCTB B KOHTEKCTI ippallioHaIbHOT HOBEIIHKY CII0KUBAYIB B yMOBaX INI00aIbHOT KOHKYPEHIIi.
JocmimkeHo 3mict, crienudiky, 0coOIMBOCTI POpMyBaHHS MapKETHHTOBHX TEXHOJIOTiiH. OOTpyHTOBaHO METY Ta
HanpsIMU 3aCTOCYBaHHS MapKETHHIOBUX TEXHOJIOTIH Ta X BIUIMB Ha KOHKYPEHTOCIIPOMOXKHICTH 1 CTallMid
PO3BHUTOK BITYM3HSHHX MiANPUEMCTB. JIOCHIIDKEHHSI 3BOAUTHCS O BHUCHOBKIB, IO BUKOPUCTaHHS Cy4aCHHX
MapKETHHTOBHUX TEXHOJIOTIH JO3BOJISIE MiIPHEMCTBAM YIOCKOHAINUTH YIIPABIIHHS MaPKETUHIOBOIO JISUTBHICTIO,
30UTBIINTH KOHKYPEHTHI IepeBary, 3a0e3MeYnTH CTaIHi PO3BUTOK 1 OLbII BUCOKWH KOHKYPEHTHHI CTaTyc Ha
PHHKY, MiABAIIMTH cBill imMipk. [ToOynoBa pekiiaMHOi KaMnaHii MOBUHHA BPaxOBYBaTH €MOLIHHY BUTOIY IS
CIIO)KMBaya 1 He NMOBMHHA IMOBHICTIO 0a3yBaTHCs, BUKIIIOYHO, Ha NPHHIMIIAX PallioHAIBHOCTI, ocKinbku 100%
palioHaILHOTO CIIOKUBa4Ya HE iCHY€E, HOro MOBEJIHKA MICTHTh 0arato yrnepepkKeHb 1 POTHPIY. SIKi MPU3BOISATH
JI0 HEY3TOJPKEHOCTI B PI3HUX €MOIIisIX, KOHTEKCTaX i YaCOBMX paMKax.

Kniouosi cnoea: cnobanizayia, inmeepayis, cmaiuti  po36UMOK, MAPKEMUHE08] MeXHON02il,
KOHKYDEHMOCAPOMONICHICMY, IPDPAYIOHANbHA NOBEOIHKA, eheKmUBHICmb, MeHeO’CMeHm, OpeHO.

MARKETING COMMUNICATION POLICY AS ATOOL TO ENSURE THE
COMPETITIVE POSITION OF THE ENTERPRISE IN THE CONDITIONS OF
IRRATIONAL CONSUMER BEHAVIOR

The article summarizes issues related to the key tasks of modern business owners. Ensuring competitive
positions on the market and sustainable development of enterprises in the conditions of uncertainty in the
development of economic relations caused by the pandemic, as well as frequent irrational behavior of consumers
is considered. The main goal of the study is to develop theoretical aspects and practical recommendations regarding
the consideration of irrational consumer behavior, the importance and specifics of the use of modern marketing
technologies, their impact on the commercial activities of enterprises, and the strengthening of competitive
positions on the domestic and global markets. The systematization of literary sources shows the controversy and
certain disagreements in the understanding and interpretation of the essence of marketing technologies, the
systematization of factors affecting their implementation in the activities of enterprises, business behavior in
conditions of irrational consumer choice, and the formation of a competitive strategy of enterprise management
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with the use of marketing technologies. The urgency of solving the problem lies in the fact that the effective use
of marketing technologies, which would take into account various factors of the external environment and the
specifics of factors of irrational consumer behavior, should become one of the tools for ensuring the prerequisites
for the competitive advantages of the business entity, strengthening the image by improving the management of
relations with the enterprise and interaction with existing and potential customers, attraction and retention of
customers, development of dialogue and relations with customers. The article proves the importance of using
modern marketing technologies in the activities of enterprises in the context of the irrational behavior of consumers
in the conditions of global competition. The content, specifics, and peculiarities of the formation of marketing
technologies have been studied. The purpose and direction of the application of marketing technologies and their
impact on competitiveness and sustainable development of domestic enterprises are substantiated. The study
concludes that the use of modern marketing technologies allows enterprises to improve the management of
marketing activities, increase competitive advantages, ensure sustainable development and a higher competitive
status on the market, and improve their image. The construction of an advertising campaign should take into
account the emotional benefit for the consumer and should not be based entirely, exclusively, on the principles of
rationality, since a 100% rational consumer does not exist, his behavior contains many biases and contradictions
that lead to inconsistencies in different emotions, contexts and time frames.

Key words: globalization, integration, sustainable development, marketing technologies,
competitiveness, irrational behavior, efficiency, management, brand.

ITocTanoBka nmpodaemu. 3a0e3neyeHdsT KOHKYPEHTHUX ITO3HUIIN HA PUHKY Ta CTAJIMH
PO3BUTOK IAINPUEMCTB B YMOBax IyoOaiizanii, HEBU3HAYEHOCTI PO3BUTKY E€KOHOMIYHUX
BIIHOCUH CIPUYMHEHUX MAHAEMICI0, a TaKOX YacTol IPPaliOHAILHOI0 MOBENIHKOKO
CIIO’KMBAYiB € KIIFOUOBUM 3aBJIaHHSM BJIACHHKIB Cy4acHOro Oi3Hecy.

BusHaHo, 1m0 CBiTOBa €KOHOMiKa CTaja OUIBII IHTETPOBAHOK 3aBISKU IPOIECY
raob6aizarii. (Neuland and Hough, 1999). Pengminr Bu3Haudae, o riodamizamis MOXKe
IHTEpIpeTyBaTH IHTErpalil0 PUHKY TOBapiB 1 TOCIYr, IHTErpalil0 PHHKY KamiTaly,
KyJbTYpHHI OOMIH, MIrpalliiHy MOJIITUHKY Ta Pi3Hi moeaHaHHs 1ux eiaementiB. (Redding,
1999). T'noOamizamis 4epe3 NOCWJIEHY Ji0epaii3amiro TOPTiBJIi Ta PO3BUTOK HOBITHIX
TEXHOJIOTIH MpU3BeENa 0 PI3KOro 30UIBIIEHHS TOPrOBEILHO-€KOHOMIYHOIO 000POTY TOBApiB
Ta IOCJYT, @ TAKOXK 0 3pPOCTaHHS O0OMiHY (hDiHAHCOBHUMH pecypcamMu. Y 0ararbox BHUITaJKax,
MOXO/IPKEHHS TOBAPiB CTAJIO APYTOPSAIHUM, 1 reorpadivyHa BiCTaHb OibIIE HE € MEPEIIKOI0I0
JUTSL 0araTboX MOCIYVT.

IIpoTe, mociigKeHHS B Tajay3l MOBEIIHKOBOI €KOHOMIKM IIPOTITOM OaraTboX POKIB
BKa3yIOTh, 1110 YIIOA00AHHS CYYaCHHUX CIIOKMBAYiB Ta iX 3410HOCTI IPUHMATH PIIIEHHS JATEKO
HE HACTUIbKM CTa0UIbHI 1 palloHalIbHI, K OM TOro XOTUIM BUpPOOHMKU. B cumy pizHHX
00CTaBWH, TAaKUX K OT OOMEXEHICTh Yy Yaci, 3a0IIa JTUBICTh, AHECEHUN CTaH, HECTaOUTBbHICTh
30BHIIIHBOTO CEPEOBHUIIA, aHEMisl JIIOAM 4acTO MOBOAATHCA ippauioHaabHo. Kpim Toro, “
Hamri korHiTHBHI peakxiiii BpaxoBYIOTh 1HTYIlli10, €MOIlii, KOJip, HOPMHU, TOCTYIHICTb Ta LTy
HU3KY IHIIUX YyIepeIKeHb, SKi POONATh Mailke HEeMOXKIUBUM MUTTeBe NpuiHATTA 100%
partioHaIbHOTO pireHHs mpo mokynky ~ (Fastenau, 2019). Oxnak Toi (akt, 10 JHOAM MOXKYTh
MOBOJAMTHCS 1ppallioHAIbHO, HE O3HAYaE, 110 IX MOBEIIHKA € BUIAIKOBOIO. [pparlioHaIbHICTh
JIOCUTH TIependadyBaHa, TOMY BHUBUYEHHS TOTrO, SIK 1 4OMy, a TOJIOBHE BpaxyBaHHS JaHOI
MOBE/IIHKH CII0)KMBAUIB 1 BIUIMBY Ha HEl MOXke OYTH Ha/J3BUYaHO KOPUCHHUM JIsI BIIACHUKIB
0i3Hecy B mpotieci GopMyBaHHS MapKeTI/IHFOBOI CTpaTerii.

Curyarisi, sika CKanacs Ha BHyTplI_IlHBOMy PUHKY Ta OPIEHTHPH B Tay3i €BpONeHCchKOT
iHTerpanii BHMAaralOTh BiJl BITYM3HIHUX INIIPHEMCTB TONIYKY HOBUX e(EKTHUBHHUX
IHCTPYMEHTIB 1X MOJAAJBIIOTO PO3BUTKY Ta MiJBUIICHHS KOHKYPEHTOCIPOMOXKHOCTI TOBApiB,
OJIHUM 13 SIKMX € BUKOPUCTAHHS MapKETHHTOBUX TEXHOJIOTIH, CIPSIMOBAHUX Ha 3a0e3IeueHHs
KOMyH11<au11 3 CCTMCHTAMHU PUHKY, 3allyeHHS Ta PO3IIMPEHHS, & TAKOXK TONOBHE B yTpI/IMaHHl
ICHYIOUHX TPUXWIBHUX KJIIEHTIB, OPIEHTYIOUUCh Ha YMHHHUKH X lppaI_IIOHaHLHOI MIOBEIIHKH,
JIOCSATHEHHST KOHKYPEHTOCITPOMOYKHOT TIEPEeBard Ta CTAJIOr0 PO3BUTKY IiIPHEMCTBA.

BignoBinHo, eQeKTUBHMI MapKeTHHI, SKHM OM MaKkCHUMajibHO BpaxoOBYBaB
PI3HOMaHITHI YMHHMKH, II0 BIUIMBAIOTh Ha IOBEAIHKY CIIOKMBAYiB, a TaKOX CcHEIHU}IKy
IHTeTpamifHuX TPoIeciB, Mac OyTH OJHHM 13 IHCTPYMEHTIB 3a0€3MEUCHHs TepeayMOB
OTpUMaHHS KOHKYPEHTHOI PMHKOBOI MepeBard SK Ha HAI[lOHAJTbHOMY, TaK 1 Ha CBITOBOMY
PIBHSIX.
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AHaJI3 OCTaHHIX A0CTiMKeHb Ta myOJikamiid. Cmix 3a3HauuTH, MO TPOOJIEMHI
MUTaHHS TeOpii KOHKYPEHTOCIPOMOKHOCTI, CTAJIOT0 PO3BUTKY Ta MAPKETUHTOBUX TEXHOJIOT1H
y AiSTBHOCTI MIANPUEMCTB JOCTIDKYBAIHUCS B YHUCICHHUX MPAIIX BITYUM3HAHUX Ta 3apyO01KHUX
YUEHHX 1 crerjamicTiB. Y iXHIX po0OoTax MOCHIKEHO CYTHICTh MAapKETHUHTY, OCOOIMUBOCTI
3aCTOCYBaHHS €JIIEMCHTIB Ta MapKETUHTOBUX IHCTPYMEHTIB O€3MisUTbHOCTI MiAINPHEMCTB,
NOJAHO PI3HI MAXOAM OO0 BUPIMIEHHS IUTaHb PO3BUTKY MAapKETUHTY Ta YIPaBIiHHSA
MapKEeTUHTOBUMH TiporiecaMu. Lle CBITYUTH PO TOCTPY HEOOXIAHICThH 1 aKTyalbHICTh JaHOL
po0dJIeMH.

B cyuacHomy 6i3Heci BiiOyBa€eThCs 3MIIIEHHS MPIOPUTETIB BiJl «()YHKIIIOHAIBHUX J10
“IHHOBaIIMHUX" Ta “€KOJOTTYHO YUCTHX  MPOAYKTIB, Ki € OCTAHHIM CIIOBOM TEXHIKH YU MOJIH,
MOMUT HAa HUX BAXKO Tepen0auuTH, a KUTTEBUH UK — Habarato kopotme. Curyaris Ha
pUHKaX, fKa CKJIAJA€ThCSl HA ChOTOHI, 3MIHIOETHCS 1 XapaKTEPHU3YEThCS OCOOJIMBOCTSIMU
cBitoBuX puHKIB. [lo-mepiie, crocTepiraeTbcss BUOYXOBE 3pOCTaHHS IMPOIO3HUIIII, IO
BUPAXKAETHCS B PI3KOMY 30UTBIICHHI KUTBKOCTI TOBAPHUX TPy, X HamoBHEHHs. ToBapHMI
JIOCTATOK 3MYIIYe KOMIIaHIi JTOKJIaJaTH 3ycuib, o0 yTpumatucs Ha puHKy. [lo-mpyre,
CIOXHBAY CTA€ OUTBII JOCBIAUYEHUM y TOBAPHOMY J0CTaTKy. Kiacuynwmii minxia y cermeHranii
4acTo BxKe He mnpaitoe (Hosikosa, 2018).

[To-Tpete, BimOyBaeThcs 3MiHA 1H(GOPMAIIHOIO TMOJSI, IO BHPAKAETHCA Y
dparmenTarii iHpopMaIiiHUX KaHATIIB HA HOB1 KAHAJIIU Ta 3’ SIBJITFOTHCSI HOBI MOKJIMBOCTI TTPH
BUKOPHCTAHHI CTapUX KaHAIIB JOBEIEHHS iH(popMallii 10 CrokKuBaya: iIHTEpPHET-MapKETHUHTY,
eNeKTpOoHHUX Tabmo Tomo. [To-yeTBepre, 1€ BHYTPIIIHBLO KOPHOPATHUBHHUM THUCK 1 Oa)kaHHS
KEpIBHHUKIB 1 BJIACHUKIB MiABUIIUTH eQEeKTUBHICTh Oi3Hecy. llpoBoauThcs arpecuBHa
MapKETHHIOBa MOJITHKA, aJie BOHA YacTO HE MPUHOCUTH OUIKYBaHUX PE3YNIbTaTIB.

SIk HaCHIIOK, CydacHMM KOMIAHIsIM JOBOAMTHCS MPAIFOBATH B YMOBAX HAJI3BHYANHO
JUHAMIYHOTO 1 HE 3aBXKAM Iepen0adyyBaHOT0 MApKETHHTOBOTO CEPEAOBHUINA, SIKE MOETHYE B
€001 Oe3J1i4 B3a€MOTIOB’ I3aHUX CHJI, SIKI JIIFOTh Ha PI3HUX PIBHAX rOCIOAPCHKOI0 KOMILICKCY,
y pi3HHX abepax JIFOICHKOI JiSUTBHOCTI Ta MPHPOTHOMY CepeI[OBI/IIIII i cumm TPOSIBILIOTHCS
AK TJI00AJIbHI 1 IMIepaTHBH JUIs MaPKETHHIOBOT TiSUTBHOCTI KOMMaHii. B oToueHH1 1HO3eMHHX
KOMIIaHI K Ha HalllOHAIbHOMY PHHKY, TaK 1 Ha 30BHILIHIX PHUHKAax, OyJb-sfKa KOMIIaHis
MOBUHHA PETYJISPHO BJIOCKOHAJIIOBAaTH CBOI MapKETHMHIOBI CTpaTerii Ta TEXHOJOrli, 1100
HiATPUMYBATH BUCOKHUI piBEHb KOHKYPEHTOCIIPOMOKHOCTI B yMOBaX YMCICHHHUX TI00aTbHUX
BUKIIUKIB (I opoeesa, 2018).

Bonnouac, He3BaxkalouM Ha 3HAYHI HampamloBaHHA Yy cdepi MapKeTHHTOBHUX
JOCIIJKeHb, y TPaKTHIIl BUKOPUCTAHHSA iX pe3yJbTaTiB y poOOTI Cy4acHHUX CYO €KTIB
rOCIIO/IaPIOBAHHA 3aIMIIAEThCs O6araTo npolsaeM. 30Kpema, BUCIIB KjachKa MapKeTHHTy O.
KoTnepa «MapkeTHHT 3apa3 3HaXOJIUThCS B XKaIOTiIHOMY cTaHi. He Teopis, a MapKeTHHIOBa
npakThka aktyanpHa i ceoromni (Kotler, 2006). MoxkHa mOrouTHCS 3 AYMKOIO aBTOpA, IO
“cMepTeNbHUI TpIXM MapKETUHTY € MNPUYMHM, YOMY MAapKeTHMHI HE€ INpalLloe, a came:
HEJIOCTaTHS yBara KOMIIaHiil 10 KOHIEHTpallii Ha pUHKY, O pieHTaui'l' Ha KJIIEHTIB Ta po3yMiHH51
CBOIX IIIbOBUX CIOYKMBAUiB (5K TPaBHIIO, MAPKETHHIOBA cTpaTerisi 0a3yeThcs Ha BpaxyBaHHI
palioHalbHOI TOBEAIHKM CIIOKMBadiB, 1 NpU LBOMY BTPAYa€ThCs  yBara Jo ix
IppalioHaJIbHOCT1); HEMpaBUJIbHE ynpaBJ'IlHHSI BITHOCMHAMHU 31 CTeHKXosepaMu  Ta
BU3HAYCHHS CBOiX OCHOBHUX KOHKYPEHTIB; HE3JATHICTh KOMIIAHIH 3HaXOJWTH HOBI
MOYKJIMBOCTI; HEJIOCKOHAIMN Mpolec MIaHyBaHHS MAapKETUHTY Ta BIPOBA/HKEHHS IMONITUKU
11010 IPOAYKTIB 1 HOCTYT; HEIOCTATHIA PO3BUTOK HABUYOK NOOY/I0BU OpEeH 1y Ta KOMYHIKallii;
HEJOCTaTHs opraHizauist Juisi epeKTUBHOTO Ta BMIJIOTO MapKETHHTY.

Ha cyuacHoMy pHHKY cKJIanacsi CUTYyallis, 0 TPaJAMIliiiHi, TaKk 3BaHI “MapKETHHTOBI
dopMynu ycrixy” Bce 4YacTillle MepecTaroTh OyTH TUM KIIOYEM, KU BIIKpUBA€E ABEpl J0
yCHiXy MiAIPUEMCTBA OLTBIIT BUCOKOI SKOCTI; OLIBII JOCKOHAIMUN CepBic; HIKY1 IIHH; OLIBIIT
BHCOKa YacTKa PHUHKY, TMOCTiHHE BIOCKOHAJCHHS MPOMAYKIli; IHHOBAIIMHICTH MPOIYKTY;
3pOCTar0di pUHKH; TICPEBUIIICHHS OYiKyBaHb criokuBauiB (Boyett, Joseph and Boyett, Jimmie,
2004).
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[Io6 BumpaButu cutryauito, ®. Kornep mpomnoHye 3aMiHUTH TpaguIiiHI MiAXOIU
€JIeMEHTaMU HOBHMX MAapKETHHTOBUX IMIIXOIIB: 30CEPEAUTHCS Ha IIHHOCTSX, SIKI ICHYIOTb
IPOTSTOM YCHOTO KUTTS CIIOKMBAYiB; OPIEHTALlis HA 3aI0BOJICHHS KUIBKOX TPYH aKIiOHEPIB;
KepyBaTu Tak, MmoO0 yci TpaliBHUKK OylId 3allydeHi 1O MAapKEeTHHTOBOI MisSUTBHOCTI
MiANpUEMCTBA; (opMyBaTH OpeHJ depe3 BCIO [iSJIbHICTb KOMIIAHIl; OpIEHTallisl Ha
«00OCITYroByBaHHS» CIIOKMBAiB;, 0O0ILAN MeHIIe, Jail Oijblue; 3pOOUTH JIAHIFOT BapTOCTI
omunwnneto ananizy (Kotler et al., 2012). JTo criucky MOXHa J0JaTH: Opi€HTALlis Ha TMOYYTTS,
eMOIIii Ta KyJIbTypy CHOXHBaYiB.

Sk 3a3Havarotb M. bimenbax 1 X. Mapemi, BHKOPHCTAaHHS MapKETHHTOBHX
KOMYHiKaliii 0e3nocepe b0 BIUTMBAE Ha (OpPMYBaHHS OpeHAy, BII3HABAHOCTI, IMIJKY, a
omxe, 1 BaptocTi Openay (Biedenbach and Marell, 2009). HasBHicTh xopormx eheKTHBHUX
KaHJIIB KOMYHIKaIlii 10/1a€ MIHHICTh MPOAYKTY KOMIIaHii, a TaKOX 3MIITHIOE KOHKYPEHTHI
MO3HUIII1, OCKUILKH KJIIEHTH BIIEBHEHI y CBOIM MOKYMII Ta 3 OLIBIIO HMOBIPHICTIO 3YIUHATH
CcBili BHOIp Ha 0OpaHOMy OpeHi.

Jns  epexkTUBHOro (PyHKIIOHYBaHHS, KOHKYPEHTOCIPOMOXKHOCTI Ta 3aBOIOBAHHS
CTIMKHMX TO3ULINA Ha PUHKY Y CBITOBif MPaKTHIN 3aCTOCOBYIOTHCS MAPKETHHIOBI TEXHOJIOTII,
SKI ~ XapaKTepU3yIOThCS  HAYKOBO  OOIPYHTOBAaHMMH NpUHOMaMH Ta  METOJAMH,
KOHCTPYKTUBHUM  TIAXOJAOM JO BHUKOPUCTaHHS HasBHOTO IOTEHLialy cyO’ekra
TOCIIO/IAPIOBAHHS, A TOJIOBHE — KPEATHUBHICTIO Ta KPEATHUBHICTIO. MIJIXIJ JO JOCSATHEHHS
MOCTaBIIEHUX LIiJIei, Ha0yBalOTh OCOOIMBOI aKTyanbHOCTI (L{ueanxosa ma lwenko, 2017).

Orisin HayKoOBUX THpalb SK BITYM3HSHMX, TaKk 1 3apyODKHHX aBTOpIB BKa3zye Ha
JMCKYCIHHICTD Ta MeBHI pO301’KHOCTI y PO3YMiHHI Ta TPAKTYBaHHI CyTHOCTI MapKETHHTOBUX
TEXHOJIOT1H, cUcTeMaTu3alii (akTopiB, IO BINIMBAIOTh HA iX BIPOBAHKCHHS B JISUIBHICTH
HiANPHEMCTB, TOBEOIHKY Oi3HECY B YMOBax IppalliOHaJIbHOTO CIOXKHBYOTO BHOOpPY Ta
(dopMyBaHHS KOHKYPEHTHOI cCTparterii ympaBiiHHS MiANPHEMCTBOM 13 3aCTOCYBaHHSIM
MapKETUHTOBUX TEXHOJIOT1H.

Lini craTTi. MeToro mociimKeHHs € po3po0Ka TEOPETUIHUX TOJI0KEHD Ta MPAKTHYHUX
pEeKOMEHaIlld [I0JI0 BpaxyBaHHS 1ppalliOHaIbHOI MOBEIIHKU CIIOXKHMBAYiB, OCOOJMBOCTEM
3aCTOCYBaHHS CyYaCHMX MapKETHHIOBHX TEXHOJIOTiH, iX BIUIMBY Ha KOMEpLiiiHY AisJIbHICT
HIAIPUEMCTB Ta 3MIITHEHHSI KOHKYPEHTHUX MO3UIIIH Ha BHYTPIIIHHOMY Ta CBITOBOMY pPHUHKAaX.

Bukian ocHoBHOro marepiaay aociimkenHs. CydacHU pO3BUTOK HalliOHAJIbHOI
€KOHOMIKM B yMOBaX €BPOIEWCHKOI 1HTEerpamii Ta riobamizaiii XapakTEepU3YIOThCS PsIOM
XapakTepHux ocobmuBocTeil. CuTyallis Ha PUHKY pi3Ko HaOyBa€ 1HIIOIO BEKTOPY, 30KpeMa,
IPOTNOHYETHCSI HA/I3BUUYAIHO BEIMKHUI aCOPTUMEHT CTaHIApTH30BAHUX CIIOKMBYMX TOBApiB,
IpU LBOMY JISJIBHICTh 3apyODKHUX HIANPUEMCTB BCE OUIbIIE 30pI€EHTOBAHA HA MPUHIIMIAX
CTaJIOTO PO3BUTKY, a CaMe 3aCTOCYBaHHS TEXHOJOTIH 110 3MEHIIYIOTh HETaTUBHUI BILJIMB Ha
€KOJIOT110, BIJIMOBITHO 1 BUPOOHUIITBO €KOJIOTIYHO YUCTUX, OE3MEUHUX Ta HATypaJbHUX BU/IIB
npoaykuii. IIpu oMy cBITOBI KOpHopallii, OplIEHTOBaH1 Ha I}0 HOBY peaJIbHICTh, OTPUMYIOTh
BUTO/Y BiJl BEJIMUE3HOT €KOHOMIT 32 paXyHOK Ha/I3BUYANHO BEMKUX MaclITa0iB BUPOOHUIITBA,
PO3MOAiTY, MapKETHHTY Ta YIpaBIiHHA. SIK MpaBHJIO, 1€ JO3BOJSE IM BIUIMBATH, a came
3HWKYBaTH I[IHM Ha CBITOBMX pPHMHKax, 110 B 0araTbOX BMIAJKaX HE Ja€ IIAHCIB Ha
KOHKYPEHTHUH Ta CTaJUil PO3BUTOK KOHKYPEHTIB, KOTPi JKUBYTh 32 CTAPUMH TPaTULISIMH, a
MOACKYIA IPU3BOIUTH 10 iX “3HUIICHHS . TOOTO, 3HUKIIM 3BUYHI BIIMIHHOCTI B HaI[IOHATBHUX
YY pEriOHAJbHUX YMOJ00aHHAX, MPAKTUYHO NPOXOJATh YacH, KOJIM KOMIIaHig Morja
poJaBaT MMHYJIOPIUHI MoOJeNl, abo »* MEHIIl Bepcii BJIOCKOHAJIEHUX MPOJYKTIB y MEHII
PO3BHHEHUX KpaiHax CBITY, 1 MUHYJIM YacH, KOJIM I[IHU, HALIIHKK Ta NPUOYTOK 3a KOPJOHOM
Oynu, sIK IPaBUIIO, BULIIMMHU, HIK y Hac.

Posrmnsinatoun po3BuTOK Oi13HECY B yMOBAX IJI00albHUX KaPAHTUHHUX OOMEXKEHb, ICHY€E
JYMKa, 110 3aJIy4€HHS] HOBHUX KIIIEHTIB — 1€ KJII0Y JI0 YCMiXy. 3alyuaTH HOBUX KIIIEHTIB — 1€
3JI0pOBO, ajie He 3aBX/IM TaK 3pY4YHO 1 BUTITHO, SIK 3a3BHYail JymMaroTh. Lle moB’s3aHo 3 THM,
mo mporec imeHTudikamii, kBamidikamii Ta HaBYaHHS JO 1X TEPETBOPEHHS B
IUTATOCIIPOMOXKHUX ~KJIIEHTIB BHMMarae 3Ha4HMX pecypciB Kommanii. Tomy He BapTo
HAJ3BUYANHUX 3YCWIb NPUKIAAATH ISl 3aIy4eHHs] HOBHUX KJIEHTIB, a MOTpIOHO Oliblie
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iHBeCTyBaTH B 30€peXEeHHS HAMIIHHINIMX ICHYIOUHMX KII€HTIB, MPH IbOMY BHUXOJSMYU 13
MPUHIUIIB 1X ippallioHaIbHOI MOBEIIHKH. 3aJIy9eHHS HOBOTO KIIIEHTAa KOIITY€E B 5-25 pasiB
JIOpPOXKYe, HK YTPUMaHHS iCHYIOUOTO.

Hwxue Oyne 3’scoBaHo 0coOIMBOCTI, crienudiky Ta HEOOXIIHICTh BHUKOPUCTAHHS
MapKETUHTOBUX TEXHOJIOT1H, K1 BAPTO BUKOPUCTOBYBATH Y CBOIH MiSJILHOCTI MIAIPUEMCTBAM
3 pisHUMH (DIHAHCOBUMU, KOMYHIKAI[IHHUMHU Ta TEXHOJOTIYHUMH MOKITUBOCTSIMH.

Ha namy nymky, /uid eeKTHBHOI OJIITUKY BTPUMAHHS JIOAJIBHOI'O ICHYIOUYOIO KIIIEHTA,
y IiSUTBHOCTI OYy/Ib SIKOTO MiJIPUEMCTBA TOBUHHI BUKOPUCTOBYBATHUCH TEXHOJIOTI] YIPaBIiHHS
B3aeMoBiHOCHHaMH 3 KiieHTamMu (CRM), mo nepeabavaroTh yrpaBiiHHS BCiMa BiTHOCHHAMU
MIIMPUEMCTBA Ta B3a€EMOJIIEI0 13 HASBHUMH Ta MOTCHI[IMHUMHU KiieHTamH. Lle iHTerpoBanumii
OiAXiA 10 YIpaBIiHHS BIAHOCHHAMH, 30CEPEIDKCHHMN HA yTPUMAaHHI KIIEHTIB Ta PO3BUTKY
BiIHOCHH. SIk MapkeTuHTrOBa TeXHOJ0TiE CRM 3a06e3neuye MOXIMBICTh, 30MpaTH, aHAII3yBaTH
Ta 30epiraTv KOHTaKTHY iH(OopMaIlito Ipo HAsIBHUX Ta MOTEHIIIMHUX KITIEHTIB, ICTOPIIO KITIEHTIB
Ta CTaH IXHIX 3aMOBJIEHb, BH3HAYaTH MOXIIMBOCTI MpoJaxiB, (ikcyBatum mnpodiieMu 3
00CIyroByBaHHSM Ta KepyBaTH MapKETMHTOBMMHU MpolecamMH i poOUTH iH(OpMaIiio mpo
KOXKHY B3a€MO/IIIO0 3 KITIEHTaMH JOCTYITHOIO st Oy/1b-KOTO i3 MANPHEMCTBA, KOMY BOHA MOXKE
3HAJOOUTHCHS.

JlocIipKeHHS Ta CBITOBA IPaKTUKa MiATBEPKYE BaXxJIMBICTh 3acTocyBaHHs CRM Ta
BKa3ye Ha IiKaBi (paKTH, 30KpeMa: BOXJIUBICTh B3aEMOJIIT 3 MPOJABIEM ITiJI Yac 3TiACHCHHS
IOKYIIKH, SIKOTO BOHM BB@)XKaIOTh HAJIMHUM paJHUKOM, € TOJOBHUM IpiopureToM y 79%
013HEeC-MIOKYMIIB; MPOrHo3yeThes, o 91% nanux y CRM-cucremax OyayTb HENOBHUMH,
3actapiiumMu 200 JyOMbOBAaHUMH WIOPOKY; y 74% KOMIaHI HAIUIGHUX Ha 3pOCTaHHS
KOHKYPEHTHOI'O0 CTaTyCy, NEpeTBOPEHHs MOTEHUINHMX KJIE€HTIB y HasBHUX € iX TOJOBHUM
npiopuTeToM;; HaiBuIl yacTku puHKY CRM 30cepemxenni y Salesforce, Microsoft i Oracle;
74% pecnoHIeHTIB CTBEPIXKYIOTh, 10 CRM-pimeHHs Aai0Th iM Kpaluid JOCTYI 10 JaHUX
KJI€HTIB, 3a0e31edyroun OuIbII NepcoHai30BaHe 00CIyroByBanHs; Ouibie 91% komnanii y
akux Hamiayerbess 10 1 Oinpime cmiBpoOITHUKIB BUKOPUCTOBYIOTh CRM st ynpaBiiHHS
B3a€MOJI1 3 KJII€EHTaMM; MPOTArOM MEPIIUX 5 POKIB MICIs CTBOPEHHs, K MpaBUiIo 65%
HiIMPUEMCTB, BBaXKAIOTh 3a HEOOXiIHE 1 BIIPOBaLKYIOTh TexHosorito CRM (The Ultimate List
of CRM Statistics, 2022).

HaBeneni nmani cBim4arh, 110 MiAIPUEMCTBA, SKi BOpoBaKyroTh CRM, oTpumarots
KOPHCTD BiJl MPUXHUIIBHOCTI KJIIEHTIB Ta JOBFOCTPOKOBOI MpuOyTKOBOCTI. KpiM TOro, moBHICTIO
¢ynkuionanbHy CRM-cucreMy MOXHa BBa)KaTH KOHKYPEHTHOIO IE€PEBArolo, 1 11€ CTOCY€EThCS
HE JIMIIe TT00aIbHUX KOMITaHii, a i MaauX Ta CepeAHiX MiAIpUEMCTB.

JlocaiakeHHs MoKa3yroTh, 110 2020 poli cBITOBUN PUHOK YNpaBiIiHHS BITHOCUHAMU 3
KJIIEHTaMH OlliHIOBaBca B 52,64 mupa. ponapiB. o 1ikaBo, BIUIMB MaHAEMii TOTO K POKY
3Ha4HO TpuckopuB nmornut Ha CRM. [imxuTanizaiis Ta iudposizallisi CyCcrijibcTBa CIIOHYKasa
KOMITaHI1 IIyKaTd HOBI CIMOCOOM 3B’SI3Ky 3 KI€HTaMH. 3a mporHo3amu, n0 2028 poky
texHousoriss CRM Oyne omniHtoBaTuch y 01m3bko 128,97 Minbsip/iB 10J1apiB y BCBOMY CBITI, 1110
cranoButh 12,1% CAGR npotsrom nactynaux 7 pokis (The Ultimate List of CRM Statistics,
2022).

Taxox, nocmixenns Nucleus Research moka3zano, 1o B cepeiHbOMY 3a KOXKEH J10J1ap,
uTpadeHuit Ha CRM Texnouorii y 2014 porri, moBepTaeThes B cepeqabomy 8,71 momapa. Xoga
3 THX mip 10 udpa He oHomoBanacad, Dynamic Consultants mpoKOMEHTyBaja €BOJIOLIIO
puaky CRM y 2021 porii Ta mijpaxysaia, o 11 iudpa 3pocia B cepegaromy 10 30,48 nomapis
3a Ko)keH BuTpaueHuit qomap y 2021 pori (The Ultimate List of CRM Statistics, 2022).

3rigHo 3 pe3yabTatamu gociikeHHs puanky CRM B Ykpaini 31 1009 kommaHiit y cdepi
BEJIMKOT0, MAJIOTO Ta CEPEAHBOTO Oi3HECY, 68% OMMTaHUX MIANPUEMIIIB HE 3HAIOTH Ta HIKOJIN
He uynu npo CRM-cuctemy. [lpu npomy, 86% 3asBwin, mo y HaWOMMXK4uMi piK He
IUIaHYIOTh BUTPAYaTH pecypcH Ha BIpoBakeHHs. Jlume 6% nignpuemuis npaiooTts 3 CRM-
cucreMoro (bimpikc 24, 2018).

BaxnuBuMu Ta NMEpCHEKTHMBHUMH JUIS 3allydeHHS OUIbIIOI KUIBKOCTI KIIEHTIB Ha
CyyaCHOMY e€Tall € TEXHOJIOTli BIPYCHOTO Ta NapTU3aHCHKOTO MapKeTUHTY. BipycHuit
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MapKETUHT CIPSMOBAHUI Ha MOIMPEHHS iH(OopMaIlil PO KOMITaHII0, TPOAYKT Y MOCIYTY BiJl
JIOJMHK 10 IIOIMHK YCHO, uepe3 InTeper abo x enekTpoHHy mnomrty. [ToniGHO Bipycy,
1H(’popMau1;1 PO KOMIIAHiIo, i MPOAYKTH Ta IOCIYTH TOMIMPIOETHCS CEPeld CIIOKMBAYIB,
KJIIEHTIB CIIOXKMBAYiB TOLIO, 1 MIBUAKO CTBOPIOETHCA BeIMUYe3Ha Mepeska. [lpu npomy, CTleKe
MOIIMPEHHS COLIAIbHUX Mepek, BKIoudaroun YouTube, Twitter, Instagram, Snapchat i
Facebook, yMOXJIHBIIIOIOTH Ta CIIPUSAIOTH PO3BUTKY BIpYCHOMY MApKETHHTY Ta MiABHILYIOTH
Horo e(h)eKTUBHICTD.

[TapTu3aHChbKi MapKEeTHHIOBI KammaHii JAEMOHCTPYIOTb TBOpYi i11€i, NpencTaBiieHi
JUHAMIYHO, HETPAJUIINHUMU METOJaMH, B MICIAX, 1€ HaWMEHIIEC OYIKYBAIA DPEKIIAMH,
HAIPUKIIAJ MUCTELTBO Kpeiu Ha TpoTyapax. [lapTu3anchki MapKETHHI OBl KaMIIaHii HalllJIeH]
3IMBYBATH, PO3JpaTyBaTH, 3a4apyBaTH Ta O)KUBHUTHU CIoKuBada. [Ipy oMy, mapTu3aHChKHIA
MapKeTUHr Oulblie BigoOpaka€ KpeaTHBHOCTI MapKETOJIOTIB, aHDK  BIJOBIIHICTh
MapKETHHTOBUM OIO/IKETaM.

B ymoBax naimkuTamizamii Ta nupoBizalii CyCHiIbCTBA aKTyaldbHOTO PO3BHTKY
HaOyBalOTh MapKeTUHIOB1 [HTepHET-TeXHOOr1i, 110 nepeadayaroTh KOMIUIEKC COIIaIbHUX Ta
YIIPaBIiHCHKUX MPOIIECIB, K1 CIPSMOBaH1 Ha IKHANIIOBHIIIIE 3a/I0BOJICHHS TOTPEO CIIOKUBAYiB
y Mepexi [HTepHer mpu ¢GopmyBaHHI MPOMO3MLIi Ta CHCTEMH OOMIiHY TOBapiB i MOCIYT 3a
JOTIOMOT010 1H(OpMaLiHUX KOMYHIKaIiiiHuX TexHojorii (I[llanesa, 2014). BaxnuBo, 10
Oro/KeT Ha 3acTOCyBaHHS [HTEPHET-TEXHOJIOTIH € BIJIHOCHO HEBEIWKHUM 1, IO BaXKIIMBO,
3a0€3MeuyroThCsl OXOIUICHHS HaA3BHYAalHO BEJIMKOi KUIBKOCTI IIIBOBOI ayauTOpii, HaBiTh
HEJOCSHKHOI 3a IHIIMX yYMOB 1 MPHU LbOMY 3a0e3MedyeThcsl 4iTKa aapecHicTb. Kpim Toro,
3a0e3meuyeThesi Oe3MepelmkoHui Ta MUTTEBHHA JOCTYH Ha Oynb-KMH PHHOK 4YH TO
perioHaJIbHUN Y4 TO HalllOHAIBHUMN, Y pealbHOMY MacliTadi 4acy OIiHIOEThCS €(PEeKTUBHICTh
Oi3Hecy.

3BHUAtHO, CyJacHUM MiANPUEMCTBAM HE OOIHTHCH 0€3 IHTerpOBaHUX MApPKETHHTOBUX
komyHikariii (IMC), mo sBisioTh c000I0 MapKETHMHIOBY TEXHOJIOTIIO siKa mependayvae
IHTErpalil0 BCIX KOMYHIKaTHBHHMX IHCTPYMEHTIB (KOPIIOpPAaTHMBHI KOMYHIKalii, peKiama,
0COOHCTI MPOJaXi, CTUMYIIOBAHHS 30yTy, IPSIMUI MapKeTHHT, IHTEpPAKTUBHUNW MapKETHHT,
peKJIaMHi akuii, mpomnaras/ja i iH..), 100 BOHU IMpaloBajy pa3oM B rapMmoHii. Bei 11i 3acobu
KOMYHIKaIlil B CyKyITHOCTI IPAIFOIOTH KpaIlle 1 JIJIs1 MAMPUEMCTBA 11e 3a0e3Meuye y3roKeHICTh
1 yHiQiKaIil0 NOBIIOMJICHb, IPOCYBAHHs OpEeHIY 1 3aJTy4eHHS ayTUTOPii.

Xoua IHTETpOBaHI MAapKETHHIOBlI KOMYHIKalli BHMAararmTh BEIMKUX 3YCHJIb, BOHU
naroTe Oarato mepesar. Texwnomoris 3actocyBanHa IMC He3aminHa sik Ans kommnaHid B2C
(Business to Consumer - Gi3Hec Juis CrOKKMBaua), Tak i s kommadii B2B (Business to
Business - 6i3uec s 6i3Hecy). [HTerpoBaHa KOMyHIKallis 3a0e3Meuye B3a€MO/III0 3 KITiEHTaMH
1 JomomMarae iM IPOMTH Pi3HI eTanu Npolecy MOKYNKH, MiANPUEMCTBO OAHOYACHO 3MiIHIOE
CBIM IMIJK, PO3BUBAE JI1AJIOT 1 BIAHOCUHHU 3 KiTieHTaMH. Lle 0co0IMBO BaXKIIMBO JISI I ATPUMKH
IIHHOCTI OpeHAY, OCKIJIbKH CYYacHl CIOXKMBayl OYIKYIOTb, IIO0 3MOXYTb B3a€EMOIISTH 3
OpeHiamMu 0, MiJ 4ac 1 micis MOKYNKH abo mociayrd. MoKIMBICTE yTpUMaTH KJIi€HTa Jae
MOTY)KHY KOHKYPEHTHY TepeBary, B Pe3yJIbTaTi 3pOCTalOTh IMAHCH 30UIBIIUTH MPOAaXi 1
npuOyTOK.

KonkypeHTHuUH cTaTyc miAnprueEMCTBA Ta Oro BIi3HABaHICTh 3a0e3Meuye He 110 iHaKIIe
K OpEHIWHT, 110 € OJWH 3 HAWBAXKJIMBINIMX acCIMeKTiB Oyab-SKoro OI3HECY, BEIUKOTO YU
MaJioro, po3apioHoro mpoaaxy ta B2B. BpennuHr — 1e npouec sKkuil 1a€ po3yMiHHS 100
cnenudiku Ta 0COOJMBOCTEN KOHKPETHOI OpraHizailii, KOMIaHii, ToBapiB Y1 MOCTYT HUIIXOM
CTBOpeHHsI Ta (GopMyBaHHS OpeHIy y CBILAOMOCTI crokuBauyiB. Lle crpareris, po3pobieHa
OprasizauisMu, 1100 T0MOMOI'TH LIJIbOBIN ayIUTOPIT MIBUIKO 1ACHTU(IKYBATH TA BITUYTH CaMe
iXHii OpeH/I, a TAKOX HAIITOBXHYTH CIIO’KUBAaYiB BUOMPATH CBOIO TIPOIYKIIIO, @ HE TIPOTYKITIFO
koHKypeHTiB. [Ipocrime kaxxyuw, OpeHa — Ii¢ OOIIIHKA MiJIMPUEMCTBA JUIS KII€HTIB. Bin
MOBIZIOMIJIIE IM, YOrO0 BOHHM MOXYTh OYIKYBATH BIiI NPONOHOBAHHX TOBapiB Ta IOCIYT, 1
BIZIPI3HAEC TMPOMO3MILIIO MIANPUEMCTBA BiJ MPOMO3MUIINA KOHKYpeHTIB. [Ipm npomMy, came
BCTAHOBJICHHS OUiKYBaHb MOK€ MaTH IITMOOKUI BIUIMB HA T€, K KIIE€HT CIpUiiMae OpeH/I.
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3 MEeTO0 3aJlyueHHs IIUPILIOrO KOJIa CIOXKUBadiB, BIUIMBY Ha 1X MOBEOIHKY, B TOMY
yucial 1ppalioHalbHy BaXKIMBO IaM’ATaTH KiJdbKa IPaBWJI: BCTAHOBJIEHHS Ta Iepeaayda
OUIKYBaHb, SIK TO3UTHBHUX, TaK 1 HETATUBHUX, JIOTIOMArae KEPyBaTH IMOBEIIHKOO CIIOKUBAYIB;
JIOTIOMO>KITh CBOIM MOTEHI[ITHUM CITO’KMBa4YaM 3HAWTH MO3UTHUBHI BIATYKH MPO Ball MPOIAYKT
abo mociyry, NOKM BOHM NPUHMAIOTh PIIIEHHS; 3alpOIIOHYITE YABICHHS PO T€, HACKUIBKU
MOTaHO MOXKe OyTH 0e3 BAIIOro NPOAYKTY UM TOCITYTH.

Came xopomuii OpeHIMHT MOXKE 3a0€3MEUUTH 3TyYCHHS 1 BTPUMAaHHs KJIIEHTIB Ta
IHIIMX 3alliKaBICHUX CTOpiH, aje May)Xe BaXKIUBO CTBOPIOBAaTH YiTKi, NEPEKOHJIUBI
NOBIIOMJICHHA. AJpKe OpeHI CTBOPIOE OYiKyBaHHS, BIH TepeAae BUTIAHY OOILSHKY
CIIO’KMBAYaM, a 1€ B CBOIO YEPTy roTye iX JI0 JIOCBIy B3a€EMOJIi 3 KOMIAHIEIO 11 MPOAYKIIIE0
YH MTOCITYTaMH.

IIpy 1pOMy, BaXIMBO MaM’SATaTH, L0 SIK MPaBWIO, IPOAYKTH MarThb OOMEXEHUH
JKUTTEBUMA IUKJI, a OpeHAM, SKIIO HUMH BMIJIO YIPAaBIATH, 30epiraroTbcsi BiyHO. [ KoM
HiANPHEMCTBO TOYHO BH3HAYUTH, KUM (YMM) BOHO €, KMM (YMM) CIOXHBa4di MarOTh HOTro
cnpuiimary, sk OpeHp, crae Habarato Jeriie BHCTaBISITH Ta MPOJABaTH HOro Ha pHUHKY.
[MocnimoBHe cTpaTeriyHe OpeHIyBaHHS MPU3BOAUTH JI0 3aKPIIUICHHS KOHKYPEHTHUX MO3HIIN
Ha PUHKY 1 HajJae mepeBar MpONOHOBaHIA MPOAYKIii came yepe3 OpeH, IO B CBOIO Yepry
JI03BOJISIE OTPUMYBATH 3HAYHO BHILY LIHY 332 TOBApH YM IOCIYIH, SIKYy CHOXKMBaudi I'OTOBI
IUTATUTH B TIOPIBHSAHHI 3 IICHTUYHUMHU HEOPEHAOBUMH TOBapaMH.

He 3anexxHo Big TOro sKki MAapKETHHIOBI TEXHOJOTIT MiAMNpUEMCTBA OyayTh
3aCTOCOBYBAaTH B IMPOLIECI TOCHOJAPCHKOI MAiSUIBHOCTI HEOOXITHO PO3YyMITH, IO €MOIii
CTHOXHMBAYiB BiI[inaIOTI) BaXUIUBY POJIb NIPU canﬁHsHTi PeKIaMHHX MIOB1IOMJICHB ITPO OpEH/I.
[Topsin 3 po3yMIHHIM KIaCUYHOT Teopu MOBEJIHKM CHOKUBauiB (palioHaJIbHOI MOBEIIHKH),
MPOMOHYIOUH 1M TEXHIYHI BIACTHBOCTI TOBAPY UM MOCIYT'H, HEOOXiTHO TaKOX BpPaXOBYBAaTH 1
IppaIioHaNbHICT X JiH.

Sk ctBepkytoTh KanemaH 1 TBepcbkuil, MO30K JIFOJMHU HPALFOE IBHIIIE BUIIAIKOBO,
HIXX 32 4iTKUMH i panionansHiMu npaBmwiamu (Kahneman, D. & Tversky, 1979). Sk npasuiio,
nepeBakHa OLIBINICTh ONMTYBaHb B IPOLIECI BHBUEHHS HAsABHOTO Ta IEPCIEKTUBHOTO
CTOCYETBCSI PALlIOHAJIBHOI'O MHCIEHHS CHOXHBaya Ta pOJi BUIBHOTO PHUHKY B YMOBax
nockoHanmoi KoHKypeHmii. [IpoTe, SKIO BHSABISETHCS IO CIIOKUBAaY TNPHIMAE pilICHHS
IPUMIpPOM OIUPAIOYMCh HA eMOLIMHUI CTaH, MoNepeaAHii JOCB1/], BAKOPUCTOBYIOUH 1HTYIIiIO,
HEOOXiJTHO 1I€ BpPaxyBaTH, EPETISTHYTH 1 CKOPETYBAaTH MMOTOYHY MapKETHHTOBY MPAaKTUKY Ha
ixaio gymky. {06 BruiMBaTH Ha MOBEAIHKY CIIOXKHMBayiB, HEOOXiIHO BIUIMBATH HE TIIbKU HA
BEpXHIH map MO3Ky (palioHaJabHUIl), aje 1 Ha cepeAHiil (eMoIiiHui) 1 HIDKHIN (0€3yMOBHI
pednekcu). MapkeTuHroBa cTpaTerisi MIANPUEMCTBA, OPIEHTOBAHA JIUIIE HAa PAIIOHATBHY
NPUPOJY CIOXKHMBAaYiB HE 3a0€e3MeunTh BCEOIYHOrO BIIMBY Ha IMOBENIHKY KIi€HTIB. ToOTo,
HIIPUEMCTBO MOXKE HE PO3PaxOBYBAaTH Ha 3pOCTaHHS (IHAHCOBHUX IOKAa3HMKIB, B pE3yNbTaTi
peadizalii ToBapy 4d IOCIYTH KIEHTY, SIKAH 3HAXOJAUTHCS B CTaHI pO3/ApaTyBaHHS, THIBY Yd
TPUBOTH, OCKUIBKM B JaHOMY BHIQJKy HPAKTUYHO MOBHICTIO BHUKJIIOYA€E MPUHIMIN
palioHaIbHOCTI.

IppanioHanbHi YMHHHMKH, 10 BIUIMBAIOTh Ha JIFOACHKY MOBEAIHKY, BUIUIMBAIOTH 13
OTOYEHHS CIOXXHMBAYiB, MOYYTTIB, eMOLiil Ta iHmMUX Jukepen. Jloau mpuiiMaroTh pillleHHS
CKOpIIIIe Ha OCHOBI HEJTAJICKOTJISTHUX CY/IPKE€Hb, HI’K JIOBITOCTPOKOBHX IIIAHIB. SIKIIO CITOKMBAY
chopmyBaB SKip INTMOOKO BCEpEAMHI, palliOHAIbHE MAapPKETHMHIOBE INOBIJIOMJICHHS HE MOXE
fioro 3minuTH. [TOBiTOMIIEHHS Ma€ IPYHTYBAaTHCS Ha HOro eMmomisx i mo4yTtsx (Zavodny,
2010). CyuacHi mianmpueMcTBa, 110 HAIlJICHI Ha 3ay4eHHSI TUPOKOTO KOJjIa KIIIE€HTIB MIOBUHHI
BUKOPUCTOBYBATH HETPAAMIINAHI, 1HHOBAIIfHI METOJM KOMYHIKalii i3 CIOXHMBayaMH, IO
IPYHTYIOTBCSI HA CUMBOJII3MI Ta icTopii. CyTh MOJSATrae y ToMy, IO CIIOXKHBa4aM He MOTPIOHO
HaBOJUTH, ONMCYBATH palliOHAIbHI BIACTUBOCTI TOBApy UM MOCIYTH, & MPOIIOHYBATH 1CTOPIIO.
Sk pe3ynbTar, CoXKUBayi KYIyIOUd MPOAYKT Y MOCTYTY 00paHoro OpeHay cTaloTh YaCTUHOIO
icTOpii, Y1 TO HOBOTO CKOHCTPYHOBAHOTO CBITY.

IIpu 3acTocyBaHHI 3rajjaHMX MapKETUHTOBUX TEXHOJOTIM 3 BpaxyBaHHSIM
OCOOJIMBOCTEH IppallioHAIPHOI TIOBEIIHKA CIIOKMBAYiB IAMPUEMCTBO 37aTHE o0O0paTh
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IIbOBUI CErMEHT, 3HU3UTH BUTPATH Ta PU3UKHU IOB’S3aHI 3 BUXOJOM Ha PUHOK, 30UIBIINTH
NPUOYTKH BiJ AISUTBHOCTI, MIABUITUTH PIBEHh KOHKYPEHTOCTIPOMOXKHOCTI BJIACHOI MPOIYKIIii,
a TaKOXX MiJBUILUTH BIACHUHN IMI/K Ha HAIllOHAIbHOMY Ta MDDKHApOJIHUX PUHKAX.

BucnoBku. IIpoBeneHe MAOCHiDKEHHS Ja€ TMiACTaBYy 3pOOUTH BHCHOBKH, IO
MapKEeTUHIOBI TEXHOJIOTHi € BaXJIMBUMH JUIsi €(QEKTHBHOI MiSUIBHOCTI BITYM3HSHUX
nianpueMcTB. IlpaBunbHui migdip Ta BipHE 3aCTOCYBAaHHS CYYacCHHX MAapKETHHTOBHUX
TEXHOJIOTI JJa€ MOXIIMBICTh MIANPHEMCTBAM BIOCKOHAJIUTH TIPOLIECH  YIIPABIIIHHS
MapKETUHTOBOIO JISITBHICTIO, PO3IIUPUTH LTbOBY ayAUTOPIIO CIIO’KMBAYIB, 30UTBIINTH 00CATH
NpO/aX, HApOCTHTU KOHKYPEHTHI MepeBaru, 3a0e3MeYUTH CTANIUid PO3BUTOK Ta BUIIMN
KOHKYPEHTHHUH CTaTyC Ha PUHKY, MIJBUIIMTH BJIACHUH 1IMI/DK Ta 3alliKaBJIEHICTh OPEHJIOM Ha
HAIllOHAIPHOMY Ta MDKHApoJHUX puHKaxX. IIpoTe, HEOOXiAHO BpPaXOBYBATH BAXKIUBY
00cTaBUHY, a camMe, y TTOBEIiHIII CTIO’KUBAYIB € 0arato yrnepeKeHb 1 MOpyIIeHb, K1 3MYITYIOTh
ix OyTH HETOCTiJOBHUMH B PI3HUX €MOIlIAX, KOHTEKCTaxX 1 4aCOBUX paMkax. To0To, modynoBa
pexiIaMHoi KammaHii 000B’sI3KOBO MOBMHHA BPAaXOBYBAaTH €MOLIIHHI BUTOM JUISL CIIOKHBAYa 1,
Hi B IKOMY pa3i, He Ma€e OyJqyBaTHCh BUKIIOYHO HA MPUHILHUIAX PALlIOHAIBHOCTI, OCKLIBKH HE
ICHy€ CTOBIJICOTKOBOTO pAIliOHAJBHOTO CIIOKMBada. TakoX, B TMpoIeci KOMyHiKarii
HiANPHEMCTBA TTOBUHHI 3HATH, K YIOJ00aHHS IXHIX KJII€HTIB MOXYTh BIAPI3HATUCS B PI3HUX
CUTYaIlifX, 100 Kpalie 3aJ0BOJLHUTH IXHI TOTPEOH.
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